
  

Acquisition Opportunity 
Confidential Profile 

Offering #:   Industry: Manufacturing –   Contract Manufacturing 
Location: Orange County Segment: Circuit Board Manufacturing 

2005 Revenues: $1.5. MM Est. 2005 Estimated Cash Flow  - Not Disclosed 
.  

- 32 years  with same owner and diverse national customers base.   Market niche 
is prototypes with multi-layer circuit boards and 48 hour turn-around.  
Limited foreign or import competition.  President is 56 years old and wants to  
retire.   

This 32 year old company has developed a market niche for printed circuit boards.  The company has a long term 
relationships with customers.  There is no concentration of large customers.  The company sells through sales 
representatives and house accounts.  Foreign competition is not a factor due to the quantities and turn around 
time.  Key employees are Plant Manager, Cad/Cam Engineer, Production – Q.C. Manager and Bookkeeper.  Most 
employees have a long-term tenure with company.      

The company occupies 10,000 sq. feet in an industrial area.  Renewable lease options are available to buyer.   
The books and records are clean.  Operational systems are in place to support continued growth, production 
control and finance/accounting systems.  There are no known litigation, legal, environmental or tax issues.   

The company operates the business five days a week.  No additional equipment is required to expand capacity. 

The President started this business in 1983 and now wants to retire.   

 

Contact: Bill Horton, CrossRoads Business Brokers, Inc.  7700 Irvine Center Drive, Suite 800, Irvine, CA, 92618 
Tel:  949 753 2825   Fax: 949 270 1511   E-mail: whorton@crossroadsbusiness.com

DISCLAIMER:  All information contained in this document was provided by the subject company.  CrossRoads has made no independent effort 
to verify the contents hereof.  Consequently, CrossRoads makes no representation or warranty regarding the accuracy or completeness of such 
information.  The recipient of this information should perform a thorough and complete due diligence on the subject company prior to entering 
into a commitment to acquire said company. 
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